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QUESTION NO: 1
The IBM Endpoint Manager solution consists of a centrally deployed server and agents
deployed on the customer endpoints. Which of the following best describes the agent
platform support?

A. Single platform support
B. Multi-platform support
C. Windows only
D. MAC only

Answer: B

QUESTION NO: 2
IBM introduced the Access Manager for Mobile appliance in October 2013. Which of the
following is not provided by Access Manager for Mobile?

A. Mobile access management.
B. Federated SSO for software as a service (SaaS) targets such as SalesForce.
C. Mobile identity assurance.
D. Help in securing mobile application deployment.

Answer: D

Reference:http://www-03.ibm.com/software/products/en/access-mgr-mobile/

QUESTION NO: 3
With Federated Identity Manager, which of the following customer scenarios are able to be
addressed?

A. The provisioning of identities to more than one domain or company.
B. Strict management of privileged users' identities to absolutely ensure there is no
unauthorized sharing of their identities.
C. Cross-domain single sign-on, whether the requester is an external user or an internal
employee.
D. Strong authentication requirements for any configuration.

Answer: C

QUESTION NO: 4
In addition to vulnerability research and malware analysis, IBM Security X-Force
Research and Development performs which of the following tasks?



A. Prosecution of cybercriminals
B. Content analysis of web pages and images
C. Development of exploit kits for sale on the black market
D. Development of anti-virus updates for Trend Micro

Answer: B

Reference:
http://www.ncc.co.uk/download.php?4778366e714c5670554d737030676d692b735743
427555326d6d536265526d67587853664232336c46515538654a6342593155386835343
37a35524f2f48425946513051524e706457656134527757534e2f46573955666d702f6148
49616e4f5356535a384e564c47322b714a66326670315262

QUESTION NO: 5
In a potential Access Manager for Web sale, the client is a large customer and has large
numbers of applications and servers involved in their SSO/Web authorization plans.
Oracle Access Manager (OAM) is the main competitor. What might you emphasize as you
try to move the customer in your direction?

A. Access Manager for Web scales well, and is much easier to manage, given a relatively
small number of Access Manager for Web servers involved, versus many OAM plug-ins to
manage And the appliance version of Access Manager for Web provides faster time to
value (TTV).
B. Access Manager scales well and can do software distribution to any and all clients
involved in the scope of the SSO engagement.
C. Access Manager both scales well and performs well.
D. Access Manager is on a par with OAM from a scalability point of view, but it has a wider
number of applications that it supports out of the box.

Answer: A

QUESTION NO: 6
Which of the following is NOT one of the "4 Principles" of a successful Fraud Prevention
Architecture?

A. Fast Time to Value
B. Call Center
C. Adaptive Controls
D. Seamless Experience
E. Effective and Accurate



Answer: B

Reference:http://public.dhe.ibm.com/common/ssi/ecm/en/wgw03042usen/WGW03042US
EN.PDF(page 6)

QUESTION NO: 7
IBM Endpoint Manager is an agent-based solution. Which of the following
characteristics/features
are provided by the agent?

A. Self-removal after 24 hours
B. Continuous policy enforcement
C. Application Scanning capabilities
D. File Integrity Monitoring

Answer: B

QUESTION NO: 8
You are in a competitive user management/identity management/user provisioning sale,
and the decision seems to hinge on who has the superior role management capabilities.
You handle this by:

A. Expanding the discussion to include access management and pulling Access Manager
into the sale.
B. Expanding the discussion to include enterprise audit management and compliance and
pulling QRadar into the sale.
C. Bringing Tivoli Provisioning Role Manager into the picture.
D. Touting Identity Manager's significant role management capabilities and emphasizing
the fact that IBM SIM comes with Role and Policy Modeling in the package, whereas
competitors charge extra for it.

Answer: A

QUESTION NO: 9
There are several key integrations of AppScan and other IBM Security solutions. Choose
the answer that names two of those integrations and their value.

A. Integration with Guardium to identify application vulnerabilities of high value databases;
Integration with Access Manager to protect applications from unauthorized access
B. Integration with IPS to remediate identified vulnerabilities and identify virtual patches;
Integration with Trusteer to identify applications that allow fraud



C. Integration with IPS to remediate identified vulnerabilities and identify virtual patches;
Integration with QRadarto identify application vulnerabilities that contribute to enterprise
exposures
D. Integration with QRadar to identify application vulnerabilities that contribute to
enterprise exposures; Integration with Key Lifecycle Manager to provide application
encryption key management

Answer: C


